
 

                               

       Enterprise Sales Consultant- Saudi Arabi 

 

 

About Unicommerce: 

Unicommerce eSolutions is India‘s largest e-commerce post-purchase management 

technology platform. Unicommerce provides e-commerce enablement solutions for 

multichannel selling, inventory management, warehouse management, 

omnichannel retailing, and marketplace seller management. The platform is 

designed to meet the business needs of e-commerce and e-tailers across sectors 

and has served over 15,000 registered customers across India, the Middle East, 

South East Asia, and South Asia. Unicommerce solution is currently being used by 

35K+ users to manage over 2000 stores and 7000+ warehouses and processes more 

than 500 Mn+ orders amounting to $5 Bn+ GMV annually. Some of its key clientele 

include Myntra, Jack & Jones, Tommy Hilfiger, Adidas, Vero Moda, Chumbak, W, 

boAt, Forever New, Marico, Netmeds, Healthkart, Mamaearth, mCaffeine, Sugar 

Cosmetics, Lakme, and Nivea among many others. 

 

For more information, visit https://unicommerce.com/. Follow Unicommerce on 

LinkedIn Instagram and Twitter. Stay updated with our current open roles across 

functions and visit our careers page. 

  

Product Portfolio: 

1. Advanced Warehouse management system 

2. Multichannel online order and inventory management 

3. Omnichannel solution  

4. Seller panel solution for marketplaces for stock management across suppliers 

    

 

 

https://in.linkedin.com/company/unicommerce
https://www.instagram.com/unicommerce_esolutions/?hl=en
https://twitter.com/Unicommerce1
https://unicommerce.com/life-at-unicommerce/
https://www.youtube.com/watch?v=mV91LRIxAdM


Enterprise Sales Consultant- Saudi Arabi 

Role overview: 

This is an Enterprise Field Sales opening for the Saudi Arabia region. You will be 
responsible for New Account Acquisition and the pursuit of major and global 
accounts that involve long term engagement in Saudi Arabia. You will be based out 
of Riyadh/Jeddah but travelling to our Gurgaon office as and when required. 

 

Key Responsibilities 

 New Account Acquisition and install base expansion, including prospecting, 
qualifying, negotiation & closing. 

 Collaboratively develop strategic account plans for your territory with 
Management, relying on their expertise by segment. 

 Demonstrate strong qualification skills to provide accurate forecast to 
management. 

 Research target accounts and generate pipeline through proactive reach outs. 
 Engage the target audience through strong personalised value proposition. 
 Have complete knowledge of the product along with the ability to engage in 

consultative sales. 
 Apply strong understanding of key competitors and how the company's 

products compare with competition. 
 Demonstrate the ability to develop strong relationships and represent 

Unicommerce effectively within the Management team in your accounts. 
 Ensure all internal resources are applied to major opportunities including 

soliciting executive sponsorship where appropriate. 

 

Competencies required 

 We are looking at someone works with a high sense of urgency and displays a 
winning attitude. 

 Excellent presentation skills for in person or web based meetings is an 
absolute must! 

 Desired Skills and Experience 
 Min 7 years of sales experience in selling large complex deals (selling to 

Marketplaces/ retail/ fashion/FMCG is highly desired). 
 Prior SAAS experience preferable. 
 Prior experience of selling in international market, preferably Saudi Arabia. 
 Track record of over achieving quota in a metrics driven sales environment. 

 

Why Unicommerce? 

 



Be part of a profitable startup on its way to becoming the first ecommerce focused 

SAAS unicorn of the country. 

 

We process close to 20% of Indian ecommerce volume, processing 500 Mn+ orders 

amounting to $5 Bn+ GMV annually , which is more than what most of the big 

marketplaces in India see. 

 

Work on tough distributed system problems (large scale multi-tenancy, distributed 

coordination, scaling, engineering for high availability under varied workload 

patterns) in a large scale environment (100 MM hits/day, large clusters comprising 

100s of AWS nodes) 

 

Contribute to the evolution of our product portfolio atop our high performing SAAS 

platform. We help sellers & enterprises around the world automate their 

ecommerce operations via a suite of products: multi-channel order and inventory 

management, warehouse & vendor management, omni-channel etc. 

 

Work in a tight-knit high performance team, alongside strong problem solvers 

graduated from IITs/NITs and other Tier 1 colleges with work experience from 

companies like Amazon, Microsoft, PayTM, Snapdeal, Makemytrip, Yatra etc. We 

have a flat hierarchy. Take end to end ownership of business projects and product 

features. 

  

 


